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BASIC OR ADVANCED? YOU DECIDE
The Ammann ABC ValueTec Asphalt-Mixing Plant is the perfect fit for business owners who 
want straightforward processes – and the ability to further customise with options. The plant 
can range from very basic to much more advanced, based on your preferences.

Call us today for more information on how to choose the options that are best for you.

What can a ABC ValueTec Plant bring to your business?

• The lowest product life cycle cost of all plants in the 100 to 260 tonnes per hour production segment.

• Customized option that includes utilization of RAP from 25 percent cold to 40 percent warm as per mix design.

• Direct coupled gear motors that reduce fuel and maintenance costs.

• An efficient burner and baghouse that ensure suspended particulate matter (SPM) levels are within limits and 
the carbon footprint is minimal.

• A future-ready design that enables the seamless addition of upgrades.

• Lowest in Fuel consumption, Maintenance and high on production and Uptime.

#VocalForLocal

THE MOST
VALUE FOR
YOUR MONEY
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Dear customers

A common thread connecting all Ammann products, from the smallest 
rammer to the largest plants, is technology that brings customers value 
while operating quietly behind the scenes. The “operating quietly” part 
is important. It means that customers barely notice the technology,  
if they notice it at all.

An outstanding example of this concept is our machines telematics 
solution “ServiceLink,” highlighted in the magazine. ServiceLink is now 
available as a consolidated solution for our complete machines portfolio. 
It includes new hardware for light equipment that provides the most 
essential data: machine location, operating hours and starter battery 
voltage. It features a replaceable battery and automated data transfer. 
The compact form factor enables easy retrofit to existing machines  
in your fleet.

Customers need only log onto MyAmmann.com or open the ServiceLink 
app and the data they need is there. The enhancements to ServiceLink 
are well timed. Companies have been moving toward digitalisation, and 
the coronavirus has further accelerated progress. That is the case in  
the rental industry, the focus of another story in this issue. Rental houses 
and their customers are now accessing more information digitally  
– and they’re pleased that it’s easy to do so.

It’s not all about light equipment. Owners of Ammann asphalt- and 
concrete-mixing plants and heavy machines are utilising intuitive 
technology to improve their operations. The results include gains  
in productivity, reductions in material usage and fuel burn, and  
other benefits.

Ammann remains committed to providing the innovations you need to 
build your business. Our equipment will continue to work quietly in the 
background – freeing you to focus on satisfying your customers’ needs.

Hans-Christian Schneider
CEO Ammann Group
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Sandy wasteland as far as the eye can see. But investors will soon 
be laying the foundations for halls and office buildings as part 
of the expansion of the HochFranken automotive supplier and 
technology park. The infrastructure for this is being created by 
the regional construction company Amand Bau Sachsen, which 
belongs to the family-run Amand Group (Ratingen). The clients 
are the district of Hof, the city of Hof and the municipality  
of Gattendorf.

Excavators, dumpers, dozers and compactors are still at work 
on the site, but “the work will soon be finished,” knows Dirk 
Hafermann, senior site manager at Amand Bau Sachsen.  
“We have used 40 construction machines, including up to eight 
compactors at peak times,” he reports. “To increase the load-
bearing capacity of the ground, we had to apply a lime-cement 
mixture and compact the subsoil so optimally that subsidence of 
the ground after the construction of large halls was ruled out.”

Hafermann had rented the ARS 200 single-drum compactor 
from Ammann as reinforcement because its 20-ton operating 
weight and equipment with Ammann's ACEforce measuring and 
documentation system make the work much easier and faster. 
The use of the ARS 200 results from long, trusting cooperation 
between the Amand Group and the Swiss construction 

Since August 2020, the regional company Amand Bau Sachsen (Germany) has been using a whole armada of 
construction machinery to expand an industrial area in Hof-Gattendorf. The specialists for heavy earthworks,  
civil engineering and road construction are improving, leveling and compacting the soil on an area of 50 hectares. 
One of the machines used is an Ammann ARS 200 single-drum compactor equipped with Ammann’s ACEforce 
measuring and documentation system. ACEforce helps monitor the degree of compaction, minimizes machine 
wear and reduces operating costs. Substrates can be worked more efficiently in fewer passes.

equipment manufacturer. “We have up to 80 hand-operated 
vibratory plates of various sizes in use and were enthusiastic 
about the hydraulic drive of these machines and the price-
performance ratio right from the start,” emphasizes Jörg Fröhlich. 

Fröhlich is an authorized signatory in the commercial 
administration for the companies Amand Bau Sachsen and 
Amand Transport Logistik and knows his stuff: “In the regular 
three- to five-year investment cycles of our group, I negotiate 
with various construction machinery manufacturers. And the 
cooperation with Ammann has always been excellent. The 
manufacturer was also able to demonstrate its capabilities when 
it came to the ARS 200. Short-term availability and competent 
advice tipped the scales in favor of Ammann. And then I was very 
surprised how quickly and precisely the ARS 200 achieved the 
desired compaction results.”

The performance of Ammann’s intelligent compaction 
technology was once again confirmed by final plate-pressure 
tests. “Due to the constantly changing ground conditions, the 
compaction work was very challenging. However, with the final 
plate pressure tests, we were able to prove that we could achieve 
the required values with the Ammann single drum roller without 
any problems,” explains Senior Site Manager Dirk Hafermann.

AMAND BAU 
SACHSEN 
STRENGTHENS 
COMPACTION 
FLEET
ARS 200 Achieves Goals with Fewer 
Passes of the Roller.
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ARS 200 Soil Compactor
FEATURES & BENEFITS

Optimal compaction output

No-rear-axle concept

Powerful, low-emission engine

Excellent visibility & operator comfort

Highly ergonomic workplace

Heavy-duty articulation joint with simple maintenance

Protected hydraulic steering cylinders

Toolless daily maintenance

Easy ground accessibility to daily maintenance

Optional compaction measuring system

TECHNICAL SPECIFICATIONS

Operating weight: 19 750 kg 

Maximum weight: 23 170 kg

Drum width: 2130 mm

Engine: Deutz TCD 6.1 L6 – 160 kW 
 EU Stage V / U.S. EPA Tier 4f

Frequency I: 23–27 Hz

Frequency II: 30–34 Hz

Amplitude I: 2 mm

Amplitude II: 1 mm

Centrifugal force I: 275–375 kN

Centrifugal force II: 233–300 kN

The depth effect was top, because in general, the parameters 
of centrifugal force, frequency and the resulting amplitude 
are in an optimal symbiosis in the ARS 200 soil compactor. 
“As a result,” knows Willi Reutter, Application Manager Heavy 
Equipment at Ammann, “you can pile up higher layers of 
material to be compacted and compact more cubic meters  
of material per hour with fewer passes.”

Amand authorized signatory Jörg Fröhlich states, “With a 
view to the excellent driving behavior even on inclines and an 
outstanding compaction performance in this machine class, 
the ARS 200 single drum compactor has delivered perfect 
compaction values.” When Amand Bau Sachsen renews its 
compactor fleet in the next investment cycle, the ARS rollers 
from Ammann will be at the forefront of the tender.

Video 

https://youtu.be/3I1uV7xeTxE
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The Ammann ABP 240 HRT was recently purchased by 
Pražská Obalovna Herink s.r.o. (POH). POH is a subsidiary 
of two parent companies, Skanska a.s. and Eurovia CS 
a.s. About 90 % of POH’s mix is delivered to its parent 
companies, with the remaining 10 % used by smaller, 
individual customers. “We acquired the HRT plant with 
the expectation that it’s more environmentally friendly, 
has greater reliability and is a more energy-efficient 
operation,” Kadlec said. “Another deciding factor was 
the ability of the plant to produce asphalt mix with 
higher amounts of RAP as well as mastic asphalt.”

The Ammann ABP 240 HRT was delivered at the start  
of 2020. Installation was delayed by the coronavirus, 
and the first mix was produced a few months later.  
The new HRT technology is a significant upgrade from 
the previous plant, which was more than 20 years 
old. The plant utilities the as1 Control System, which 
has proven efficient and productive and makes RAP 
utilization easy. The Ammann ABP HRT is such a good 
asphalt plant because it´s features an RAH100 drum, 
which provide with indirect heating of RAP.  
“The recycled material does not come in direct contact 
with the flame. The binder is not degraded and there are 
not high emissions. Thanks to this unique technology of 
counterflow drum is possible to produce asphalt mixture 
consisting of 100 % recycled asphalt (RAP)”.

The production of asphalt mixes for the construction market is changing quickly. 
Now, the trend is to use as much recycled material as possible, significantly reducing 
the environmental impact of asphalt production.

“Currently, Czech standards allow adding a maximum 
of 60 % RAP into the mixtures for base layers, 40 % 
RAP for binder layers and 25 % for surface layers,” said 
Roman Kadlec, plant director for POH. “We assume 
further development of these regulations, which will 
allow us to add even higher amounts of RAP into the 
asphalt mixtures.” The company has experimented 
with mixes containing much higher RAP percentages. 
“We tried a mixture with 80 % recycled material,” said 
Kadlec. “It was used for a private project, and we will 
monitor and further evaluate it.”

Current production is mainly focused on the 
modernization of the D1 highway near Prague.  
That specific section calls for the improvement of about 
14 km of road. The modernization of D1 highway is 
the highest priority for Czech government because the 
highway is the main thoroughfare connecting the two 
largest cities in the Czech Republic, Prague and Brno. In 
2020, POH delivered about 100 000 tons of mix for the 
D1 project, with another 50 000 tons planned for 2021. 
“The biggest challenge of this project is to finish work 
on time, without any delays,” Kadlec said. “Production 
capacity of 240 tons per hour helps us to meet this 
challenge.” Thanks to production capacity, quality and 
high levels of recycling there is a great deal of demand 
for the mix the plant is producing.

RECYCLING 
CAPACITY KEY TO 
CZECH HIGHWAY 
PROJECT
Ammann plant providing ability to produce 
asphalt mix with higher amount of RAP.
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“We anticipate deliveries of asphalt mixtures not just 
for the modernization of highways, but also for other 
projects in the capital city of Prague and the central 
Bohemian region,” Kadlec said.

In the future, POH plans to produce wider scope of 
asphalt mixtures containing higher amount of RAP.  
“We are also able linked the plant directly to an external 
tank, which open up other production possibilities of 
asphalt mixtures with special kinds of asphalt binder“ 
Kadlec said”.

ABP HRT
FEATURES & BENEFITS

Flexible and economical solution with ability to use a high 
percentage of RA.

Fully integrated RA drum to optimise material flow and wear 
protection.

Ability to introduce additives such as foamed bitumen, pigments 
and even consumer recyclables.

Wide range of equipment and components enables customisation.

Reduced sound and dust levels.

TECHNICAL SPECIFICATIONS

Capacity: 240–400 t/h

Mixer size:  4–6 t

Hot aggregate silo:  65–300 t

Hot mix storage silo: 200–1000 t

Control system:  as1

Recycling System: RAC | RAH50 | RAH60 | RAH100

Video 

https://youtu.be/3I1uV7xeTxE
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DELIVERING
THE DATA THAT
MATTERS
ServiceLink

ServiceLink for light equipment utilises a new generation 
of hardware that ensures the most crucial machine data is 
consistently available to customers – in an affordable manner. 
“This is all about reducing downtimes and opportunity costs,” 
said Bernd Holz, Vice President of Light Compaction at Ammann. 
“This simplifies logistics and distribution of machines to jobsites.” 
ServiceLink also provides customers with machine data so they 
can spot trends and adjust accordingly. 

Key information includes battery charge, which helps contractors 
avoid costly surprises when they arrive on a jobsite. “It’s not 
a problem if you have to charge a battery before using the 
machine – as long as you know it,” Holz said. “It is, however, 
a bad situation if you arrive at a jobsite and only then discover 
you can’t start the machine – for example, a light compactor. 
This is particularly important if other facets of the job depend on 
completing the compaction.”

Ammann ServiceLink has been updated to simplify customer access to machine data that makes jobsites 
more transparent, productive and profitable. ServiceLink is available for light equipment, including 
rammers and plate compactors, and for heavy machines, such as rollers and pavers.

Servicelink for light equipment
ServiceLink offers a completely new generation of hardware for 
the light equipment market. “There is a demand for a small, light, 
affordable device that transfers location, starter battery voltage 
and working hours – and that new hardware delivers it,”  
Holz said.

An affordable one-time fee covers the cost of the light 
equipment hardware (also known as the TCU), portal access  
and data transmission.

Customers say machine location is the most important 
information. “They also want to know if the battery voltage is 
sufficient,” Holz said. “They want information about how many 
hours the machine has worked, too. Those three – location, 
battery, hours – that’s what they need.”
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“You can use the machine’s starter battery, and if it goes below 
a certain voltage level, the TCU has its own battery and will 
automatically switch,” Drisner said. “This ensures the TCU will 
never drain the starter battery below a critical threshold and 
you’ll always be able to start your machine.” Most customers will 
likely use the starter battery as the primary power source,  
Drisner said. “Overall, the new light equipment TCU is an ultra-
low power device,” he said. “It requires very little power.” 

Light equipment that is not equipped with starter batteries, 
including rammers and small plate compactors, will be powered 
exclusively from the TCU battery. It lasts between two and four 
years, depending on the transmission frequency and various 
external factors, and is easily replaced. “You just unplug the old 
one and plug in the new one,” Drisner said.

A data transfer breakthrough
The information the customers want the most – location, 
battery charge and hours – requires little bandwidth. That led 
the ServiceLink development team to utilise a specialised data 
transmission technology called narrowband IoT, or NB-IoT.  
First, it requires little power. NB-IoT also has a strong penetration 
signal, meaning it can connect in rural areas – and for long 
distances. Data transmission is also secure.

“The data transfer is automatic,” said Wladimir Drisner, Product 
Manager – Light Equipment at Ammann. “There is absolutely no 
manual interaction required of the user. This is a breakthrough 
for a small, light and affordable device.”Crucial to data transfer 
– and ServiceLink in general – is the revamped hardware. It is 
compact, fully enclosed to prevent penetration from dust and 
water, and rugged to withstand harsh jobsite environments. 
The TCU housing contains all the electronics: a microchip, 
GPS module, NB-IoT module and sensors. It comes factory-
mounted or can be added later as a retrofit. It can be installed 
on all current and older Ammann light equipment machines. 
Installation is extremely easy. After the installation, ServiceLink is 
ready to work. “You activate the TCU by simply plugging in the 
dedicated TCU battery or the machine’s starter battery,”  
Drisner said.
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Retrieving data
Accessing ServiceLink is simple. ServiceLink users first have to 
register the machine. “Customers can log onto the platform 
through MyAmmannn.com,” Holz said. “Once there, they register 
their machines and TCUs.” The process is fast. “You can access 
telematics data within seconds of a registration,” Holz said.

Subsequent visits are even easier. “All customers have to do 
is click on ServiceLink. All Ammann applications are a single 
sign-on. It’s one click, and you’re on the portal. There’s your 
information.”

Also available is a ServiceLink mobile app for iOS / Android,  
which is equally as intuitive.

Data with value
From start to finish, Ammann made simplicity a priority. “That’s 
essential with telematics,” Drisner said. “Customers expect that 
telematics is not complicated.” Knowing a machine’s location 
removes guesswork for the customer. “If you have to manage 
multiple jobsites at once, it makes it much easier to track where 
all the machines are,” he said.

ServiceLink provides anti-theft protection, too. A “geofence,”  
or a virtual perimeter, can be defined within the portal, Drisner 
said. An alert can be sent if the machine leaves the perimeter. 
If the equipment is being relocated during a routine time of the 
day, the customer will assume an operator is moving it. “But if 
it’s Friday night at 11 p.m., you would have a different reaction,” 
Drisner said. Recovery of stolen equipment is more likely  
because the GPS will continue to send the machine’s location 
after the theft.

Customers also said battery information is crucial. “If you send 
an employee to a jobsite that is 50 km away, and he arrives and 
cannot use the machine because the battery is dead, you’ve 
wasted a lot of time,” Holz said. Working hours are important  
for rental houses and their billing. The data also helps contractors 
double-check jobsite usage numbers.

Timely maintenance
The data on a machine’s working hours can be used to schedule 
maintenance. Customers can make their own evaluations based 
on that information or rely on alerts from Ammann that a 
machine is due for service.

“Grouping the light equipment is essential to ensuring proper 
maintenance,” said Heiko Graber, Global Aftersales & Service 
Director. “It can be inconvenient to bring in a single machine 
for maintenance, so there is a logistical element. In addition, 
customers are more likely to see the importance of maintenance 
when they see how many machines are impacted. In the end, 
that maintenance extends the life of the machines.”

Servicelink for heavy equipment
ServiceLink for rollers and pavers offers additional functionalities, 
including fuel consumption data. “The customer can evaluate 
fuel usage on an ongoing basis and also evaluate specific time 
periods to spot trends,” Holz said.

Heavy equipment users utilise MyAmmann.com the same way 
as light equipment users. “There is one consolidated telematics 
portal for all machines,” Holz said.

All heavy machines from Ammann come equipped with the 
necessary wiring and linkages. Customers can have ServiceLink 
installed at the factory or add it later.

ServiceLink

New hardware provides automatic data transfer.

ServiceLink data can be monitored through an office laptop via MyAmmann.com. The data also can 

accessed remotely with an app.

https://www.ammann.com/cn-en/news-media/news/ammann-presents-servicelink-a-mobile-monitor-for-smaller-compactors
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ServiceLink
DELIVERING THE DATA THAT MATTERS

ServiceLink is a digital data management tool that provides customers with the information they want the 
most: machine location, battery status and operating hours. Data transfer is automatic and access to the 
information is only a click away.

FEATURES & BENEFITS

For machine location, operating hours, battery status.

No subscription fees required for Light Equipment only.

One-click access to your data.

Reliably transmits data from your products, no matter where they are.

Upgrade your existing fleet with the retrofit option.

Easy to install.

“THEY WANT INFORMATION ABOUT HOW MANY 
HOURS THE MACHINE HAS WORKED, TOO. 
THOSE THREE – LOCATION, BATTERY, HOURS  
– THAT’S WHAT THEY NEED.”

Bernd Holz, Vice President of Light Compaction at Ammann
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AMMANN INDIA IS THE ONLY 
MANUFACTURER OF THE 
ORIGINAL APOLLO ROAD 
CONSTRUCTION EQUIPMENT
Ammann India is a subsidiary of  
the Ammann Group, that had acquired 
100 % stake of Apollo business  
(owns Apollo brand).



13 WWW.AMMANN.COM

AMMANN INDIA IS THE ONLY 
MANUFACTURER OF THE 
ORIGINAL APOLLO ROAD 
CONSTRUCTION EQUIPMENT
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BOTH BRANDS BEING MANUFACTURED 
UNDER ONE ROOF FOR THE BENEFIT OF 
ITS CUSTOMERS

APOLLO BRANDED PRODUCTS

AMMANN BRANDED PRODUCTS

Ammann India brings total solution for all needs in Road Construction. A trend setter having 
strong legacy in Road Construction industry in India as well Globally.

Asphalt Plants, Mechanical Pavers, Sensor Pavers, Kerb laying machines offers the customer 
best Value for Price Products & environmental friendliness.

Asphalt Plants, Sensor Pavers, Compactors stands for most advanced European Technology 
in respect of Productivity, Mix- Quality and Environmental friendliness.

DrumMix Plant

AP 550 Sensor Paver WM 6 HES Mechanical Paver KLM 1200 Kerb Laying Machine

ANP Asphalt-Mixing Plants

ABC ValueTec ARS Soil Compactor

ARX Tandem Roller AFT Asphalt Paver

Apollo

Ammann

https://www.apollo-equipment.com
https://www.ammann.com/cn-en/
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Ammann India with dual brand Apollo and Ammann facilitating with products specific to  
all project sizes- NHDP / NHAI, ADB, WB, PMGS&Y, SRRDA (NHIDCL), State highways,  

city roads, expressways etc.

Both product Brands: Apollo & Ammann manufactured within the same  
“State of Art” premises / facility in Ditasan, Ahmedabad

Over the years fully focused in “Make in India” products.

Only Ammann India Manufactures the Original Apollo Road Construction Equipment

Ammann India Is Close To All Indian Customers
18 Branch Offices across all over India supporting Apollo & Ammann products, fully equipped 

with service engineers- and parts from all offices.

Ammann Academy: Fully focused with ”Skill development” accredited with the Skill development 
Council of India (IESC) under NSDC- National Skill Development Corporation.

Honored consecutively 7 times with the best sellers of Asphalt finisher- Apollo Paver Finisher.

Full workshop facility to refurbish mechanical pavers & sensor pavers.
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WHAT’S DRIVING 
THE RENTAL 
INDUSTRY IN 
2021?
The impact of COVID on 
digitalisation, the environment 
and the emergence of circularity.
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Stellwag considers the migration toward digital solutions 
a transformative event in the industry. “The changes 
made during COVID are here to stay,” he says. “Intense 
investment is needed to improve digital services because 
customer expectations are rising. This is increasing the 
speed at which new developments are introduced.”

Stellwag also offers a glimpse into the emergence of 
building information modeling (BIM) and the role rental 
can play in reducing CO₂.

Were the digital initiatives you’re referring to put 
in place before COVID or because of COVID?

The major rental houses invested a great deal into 
making their products and services available digitally 
before COVID. That was done over the last several years 
and in some cases even earlier. However, not many 
customers took full advantage of these digital efforts. 
Then COVID came, and the whole world became more 
digitally focused. Think of personal experiences, such 
as ordering food or household goods. Consumers were 
suddenly open to contactless solutions.

That was certainly the case with rental, too.  
Rental customers, like everyone else in the world, were 
concerned about COVID-related health and safety.  
After several weeks and enormous effort, rental 
companies offered contactless processes in their 
depots. Customers began to utilise contactless pickup 
of machines, which required using the rental houses’ 
digital services. The customers had been moving in this 
direction before COVID, but at a very slow pace.

The rental houses also had safety front of mind at 
this time – not only for their customers but for their 
personnel as well. Contactless pickup and handling were 
a priority for them on several fronts.

Clearly, more rental customers are taking 
advantage of what’s available. Has that led  
the rental houses to expand and improve their 
digital offerings?

Yes, though of course it varies from one rental business 
to another. But as an industry, the answer is yes.

Rental houses offered digital services to their customers before COVID-19. Yet it was the 
spread of the pandemic that pushed the construction sector to fully embrace the digital world, 
said Patrick Stellwag, Strategic Account Manager Ammann.

Previously, the tools most commonly accessed were 
ordering and invoicing. Those were available when 
COVID hit. That was important because making an order 
digitally is paramount to contactless pickup.

Rental houses have built on that ordering component to 
include more nuanced offerings. “Ordering” is a broad 
term. It was offered at a very basic level. Today the 
options within that category are growing. The tools are 
becoming much more robust and intuitive. That makes a 
difference for both the rental house and the customer.

How has this improved ordering impacted the 
rental houses? What benefits does it provide  
to them?

The end users now are more likely to reserve machines 
further in advance than they were in the past, which is 
a great benefit to the rental houses. The end users are 
on the website or rental tool, and they see the machine 
they want won’t be available for a few days. Yet they’re 
already on the site, so they’re likely to click “reserve” for 
a time when it is available – and be done with it.

Why risk availability when you’re already on the site and 
you can reserve it with a simple click?

This planning also means end users might reserve a 
machine much earlier than they previously did. The 
further in advance the customer orders the machine, 
the more efficient and cost-effective the planning and 
delivery process for the rental house.

Service is impacted, too. The rental house can plan 
service out weeks ahead of time. It knows when a 
machine will be returned and can arrange maintenance 
accordingly. This makes it more likely preventive 
maintenance will be completed, which has an enormous 
impact on machine life and fleet availability. It follows 
that there would be improvements in the utilisation rate 
and repair costs.

Patrick Stellwag

Strategic Account Manager 



18 AMMANN CUSTOMER MAGAZINE

Regarding that productivity … key to that is finding the 
right machine for the application. Rental houses have a 
great many products, with varied sizes and power.  
Some rental houses offer online tools that help the end 
users match the machine to the job, particularly in terms 
of power. That’s an improvement.

The rental houses also have staff that can answer 
questions over the phone, which sometimes eliminates 
frustrations and contributes to that positive experience. 
It’s not just about helping the customer find a machine. 
It’s about finding the right machine for the right job. 
That’s a pretty good experience.

A good experience will obviously help the rental 
house. Still, the resources devoted to developing 
and maintaining the digital tools are considerable. 
Does the cost clearly justify the efforts?

It does. It must be an easy way to do business, which 
makes the end users more likely to return when they 
need another machine or tool. That’s a nice return on 
investment, from the start. 

Many end users rent machines for extended 
periods. Can a digital world help make these 
transactions more efficient, too?

Yes, and it makes service and logistics easier to plan and 
maximises utilisation, too. I’m not saying these weren’t 
factors before. They were. But now we are starting 
to see them coordinated much more effectively and 
efficiently to the point they are having a real impact on 
utilisation, maintenance and ultimately profitability.

Utilisation is the key, as is optimisation of logistics. The 
ultimate goal is to get the best use out of the equipment 
during its life cycle and to optimise transport, which 
positively impacts the rental business’ CO₂ footprint.

How important is it for the customer to have a 
positive digital experience? How does that impact 
the relationship between the rental house and  
the customer?

First, customers have to be able to effortlessly find what 
they need. Second, rental houses need to keep their 
promises – they need to deliver the equipment on time, 
with all the correct options and attachments. And the 
machines have to be productive.
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Enhancing these efforts are manufacturers’ telematics 
services. Ammann offers ServiceLink, which provides 
data that customers want the most: machine location, 
battery voltage and working hours. The management 
tools are particularly helpful in providing individually 
defined data to the rental company during long-term 
rentals and renting of heavy compaction equipment. 
Being able to link the rental equipment to a BIM-
controlled site is getting more and more important and 
of course beneficial to the rental house and customer. 

End users are more likely to continue to rent instead of 
purchasing their own machines if the digital processes 
are intuitive, compatible and cost-effective. In such 
cases the rental customer will be positively rewarded  
for not purchasing. 

Can you explain how an end user can be rewarded 
for not purchasing a machine?

It’s about being a machine user instead of a machine 
owner. Rental is part of circularity. With circularity, 
utilisation and durability are keys. There is more efficient 
use of the equipment and the energy invested to 
develop and manufacture it.

Today, in many countries, buying is still the main 
approach versus rental. But things are changing. 
Buying has a great many disadvantages – and they’re 
being compounded as the digital world accelerates. 
When contractors buy a machine, they don’t always 
use it properly. Let’s say they have an excavator that’s 
underpowered for a particular application. Well, they 
own the machine. Chances are they’re going to use  
it and work it extra hard. This hurts productivity,  
the life cycle and the TCO (total cost of ownership)  
of the machine.

There are significant productivity advantages when a 
machine is properly matched for the jobsite. You won’t 
have that if you own a machine and force it to fit a 
jobsite. Proper utilisation is the key to a good return on 
investment. The rental customer is more likely to have a 
sound utilisation strategy through renting equipment. 
It makes sense for a rental fleet to buy that equipment 
because it has many customers who can make that 
utilisation work.
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Circularity has an environmental impact, too. Utilisation 
makes the most of the raw materials and energy 
invested in the development of the equipment. 
Refurbishment at the end of the life cycle is another 
option, giving the equipment a second life – an 
enormous environmental gain.

In summary, the rental customer is rewarded by not 
only saving money, but also by using the best-suited and 
most innovative equipment for the job. It’s about just-
in-time logistics, professional support and service, and 
reducing CO₂ on a daily basis. This results from utilising 
newer machinery.

Speaking of life cycle, does renting provide end 
users with an opportunity to continually access 
more modern equipment? It seems rental houses 
would update their fleets more frequently than  
an individual business.

Being able to use the latest and greatest equipment is 
certainly another key advantage to renting. We already 
have incentives that create a great customer experience, 
and now we’re adding yet another: a chance to use the 
most productive, comfortable, technologically advanced 
and environmentally friendly machines out there.

New machines definitely offer significant green benefits. 
Each new generation of machines is greener. Ultimately, 
that means rental is helping offset CO₂. This will become 
more important as the Paris climate agreement comes of 
age. Rental houses are clearly stating their methods for 
reaching the goals of the Paris Agreement.

Green benefits also result from using a properly sized 
machine on a job. Fuel efficiency is better, the utilisation 
rate is much higher and using the right equipment for 
the job extends machine life. It’s hard to find a greener 
benefit than extending the life of equipment.

What do you expect to see in the next few years? 
A further extension of what’s occurring today?

Manufacturers are offering telematics data and services 
that meet the needs of customers. Ammann has one 
such solution in ServiceLink.

ServiceLink is an OEM telematic portal available for 
all machines in the Ammann portfolio, from a small 
rammer without a starter to a large tracked paver.  
This tool can deliver a full range of data such as location, 
battery status, operating hours and fuel consumption.  
It can be accessed via browser (web application) or, with 
reduced functionality, through a mobile app. There are 
expectations for tools such as ServiceLink. The solutions 
must be easy to learn, intuitive, and reliable.

These tools must also adhere to proper administrative 
processes. All data transfer must follow ISO 15143-3 
2020 standards. The data must also be transferable to 
the contractors’ individual ERP systems. These solutions 
must deliver additional value to both the companies  
and their customers.

Contractors are becoming more focused on the 
telematics and the tools must keep up with their 
increased expectations. The potential is immense in the 
rental business, even if such solutions become standard.

Eventually, these telematics must all connect to third-
party, open platform systems where data of different 
equipment brands – and varied digital tools – can be 
fully managed. The use of such open data platforms will 
be the way forward. We’re not there as an industry now, 
but we’re moving in that direction. In the future, there 
will be even more reliance on data – and more sharing 
of data, too.

You have talked a lot about the customer 
experience in the digital world. Is there a way to 
enhance that experience beyond digital efforts?

One thing we’re seeing is the impact of end users’ brand 
loyalty. We at Ammann might see this more because 
of our extensive product offerings, be it machines or 
through digital efforts.

End users have diverse needs … and yet they don’t 
have diverse needs. What I mean by that is, say, a larger 
landscaper needs many tools within a product range. 
He might need a rammer, a vibratory plate compactor, 
a trench roller, a soil compactor of 7 tonnes, and then 
maybe even some light tandem roller options. They’re 
different machines but all could be used on his jobsite.

Having a single brand that offers all those products 
helps the rental house. First, it doesn’t have to deal with 
a great many manufacturers. Second, customers develop 
brand loyalty. Their operators feel more comfortable 
going between different types of machines from the 
same manufacturer. The controls are similar so it’s easy 
to jump from one machine to another.

A rental fleet manager will also appreciate the consistent 
servicing and reduced spare parts stock offered by a 
single brand.
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The construction season, shortened as it is, now includes 
the A2 section of the Beijing-Harbin Expressway expansion 
project. Providing mix for this key project is an Ammann 
ABP 400 Universal Asphalt-Mixing Plant. Purchasing the plant, 
and handling the project, was Longjian Road & Bridge Group 
and some of its subsidiaries. The plant was installed and 
commissioned in May 2020. This spring, it will produce more 
asphalt for the expansion.

The expressway connects very diverse cities. On one end 
is Beijing, the capital city with a population of more than 
21 million. On the other end is Harbin, known as the “Ice 
City,” with a population of 10 million. Harbin is located in the 
Heilongjiang Province. The expressway is one of the busiest of 
the six major southbound routes in the province and must be 
kept open during the expansion.

There was a great deal of optimism around the Beijing-Harbin 
Expressway project. It was even listed as one of the Top 
100 project in Heilongjiang Province. But it was delayed due to 
the impact of coronavirus. In order to get the project back on 
track, Longjian Road & Bridge Group put the ABP 400 Universal 
to work. The challenge was to meet production demands that 
would get the A2 section on schedule.

Northeast China is the coldest spot in the country. The annual construction season is much shorter 
than other parts of China, so highly efficient and productive equipment is essential.

AMMANN 
ABP 400 UNIVERSAL 
SETS PRODUCTION 
RECORD IN CHINA
Chinese Business Purchases Four of the 
Asphalt-Mixing Plants.

Longjian Road & Bridge Group is one of the largest, most 
comprehensive construction groups in northeast China.  
The company is mainly engaged in highway, bridge, tunnel and 
municipal construction and engineering. It has tackled a number 
of crucial transportation infrastructure projects at home and 
abroad, with 28 self-invested and 44 holding subsidiaries – and 
more than 3000 pieces of construction equipment. 

Subsidiary Longjian Equipment Engineering Co. operates 
13 asphalt-mixing plants and six pavers. On 1 Sept. 2020, the 
18,5 km pavement of the K1172 + 000 ~ K1190 + 500 section was 
finished – right on schedule. It is the most difficult and urgent 
section of the Beijing-Harbin Expressway project. As the pace 
of the project heated up, the Ammann ABP 400 Universal set a 
single-day production record in the Heilongjiang Province with 
8544 tons of asphalt in only 21 hours.

In addition, the ABP 400 Universal became the province’s 
first asphalt-mixing plant with a capacity of 400 t/h to use 
natural gas. This confirmed that high production and low fuel 
consumption can be achieved simultaneously, drawing high 
praise from the leaders of Heilongjiang Province, Harbin City  
and governmental transportation departments.
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ABP Universal
FEATURES & BENEFITS

Output of 240 t/h to 400 t/h.

Highly flexible mix maker.

Wide range of equipment and components enables customisation.

Infrastructure including cold feeders, drying drum and filter enclosed to 
create the appearance of a commercial building.

Reduced sound and dust levels.

Ability to utilise recyclables. 

TECHNICAL SPECIFICATIONS

Capacity: 240–400 t/h

Mixer size:  4 t or 5 t

Hot aggregate silo:  140 t, 200 t (1-row or 2-row)

Hot mix storage silo: 140 t or 180 t in 2 compartments  
 350 t or 400 t in 4 compartments 
 600 t in 6 compartments

Control system:  as1

Recycling System: RAC | RAH50 | RAH60 | RAH100

Tian Yulong, Chairman of Longjiang Road & Bridge 
Group, believes that advanced technology is the driving 
force behind the success of the Ammann asphalt-mixing 
plant. He thinks it is the foundation of its excellent 
performance and reliability. He made the statement 
after assessing the advantages of the plant installation, 
which saves both time and effort. He also praised 
detailed reports that meet all needs for production data, 
efficient energy usage that lowers productions costs, 
sound reduction efforts that create a better working 
environment, and the as1 Control System – which he 
described as both powerful and convenient.

With a commitment to “first-class equipment, first-
class management and first-class service,” Longjian 
Road & Bridge Group has purchased another Ammann 
ABP 400 Universal plant for another section of the A1, 
the Suihua-Daqing Expressway. In addition, two more 
of the Ammann ABP 400 Universal plants have been 
acquired for the A9 and A5 sections of the Harbin-
Zhaoyuan Expressway.

The four Ammann ABP 400 Universal plants being 
utilised by Longjian Road & Bridge Group help it make it 
a strong and powerful construction company in not only 
the northeast region, but in all of China.

The Ammann ABP 400 Universal 

set a single-day production 

record in the Heilongjiang 

Province with 8544 tons of 

asphalt manufactured in only 

21 hours.

Video

https://youtu.be/QD1QWORHvs0
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How can mixing plants be integrated into a digitized 
value chain and how does this lead to win-win-win for all 
parties involved? The prerequisite is comprehensive data 
integration and communication between mixing plants  
and construction sites.

Q Point has solved this with its Q Plant software service. 
The production of building materials is an important part of a 
construction project. Only by supplying the construction site 
according to schedule can the set qualitative and thus financial 
goals be achieved for everyone. In addition to continuous 
construction site deliveries, the issue of energy and emissions is 
becoming increasingly important in the production of building 
materials. These goals can be achieved with binding orders and 
high delivery reliability. Today, the focus of the integration of 
the mixing plants with the Q Plant SaaS (Software as a Service) 
solution from Q Point is on four main topics.

Ordering
Mastering the ordering process is a key factor for efficient and 
optimized mixing plant operation. Q Point supports flexible 
integration into the system landscape of production companies 
(ERP, materials and merchandise management, weighing systems) 
with a variety of different standard interfaces. The principle of 
“recorded once and used everywhere” creates administrative 
simplification and enables high data quality.

Production planning
Production schedules are automatically suggested based on 
historical production data and current orders. This supports plant 
operators in increasing production and energy efficiency as well 
as delivery reliability.

Delivery
Q Plant dynamically processes data from numerous construction 
process control systems as well as simple delivery requests 
into a common loading plan. Fleet management systems can 
be integrated for greater accuracy. All delivery information is 
digitally distributed and documented in real time.

Analysis and optimization
Q Plant provides a comprehensive analysis tool for operational 
and production data. The dashboard offers standardized charts 
for clear visualization, even across multiple mixing plants. Q Plant 
thus supports the identification of optimization potentials, 
systematic energy management, and emission reduction.

DIGITALIZATION 
AS A COMPETITIVE 
FACTOR
Software integrates 
plants into the digital road 
construction network.

Integration of the construction site into the digital supply chain.

Cross-plant analysis anytime, from anywhere with Q Plant.

Q Plant is the future-proof addition to plant control systems for 
integrative challenges in the smooth and profitable operation 
of mixing plants. Digitalization supports the reduction of 
production times, energy consumption and emissions as well as 
the transparency and quality of customer relations. This benefits 
plant owners, construction companies and customers alike.  
Best practice of win-win-win.

“The digital and smooth exchange of 
information along the value chain brings 
the various players closer together.  
This increases transparency and forms the 
basis for designing processes efficiently 
and cost-optimized.”

Bernhard Kunz

Managing Director BHZ Baustoff Holding Zürich

President trade association asphaltsuisse

A preferred 
partner
www.q-point.com
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Videos
These digital efforts show customers how to service and operate 
machines. Customers of any language can benefit because the 
videos walk viewers through various processes. Topics include 
daily maintenance, simple troubleshooting and many others. 
Production is ongoing, with another 15 to 20 videos to be 
released on multi-media channels this year.

Webinars
These teaching tool topics include “Basics of Compaction,” 
“Operator Training,” “Daily Maintenance” and “Expert Training in 
Electronics and Hydraulics.”

While the coronavirus has disrupted a great many businesses, Ammann customers 
continue to work at jobsites around the world. They are being aided by new videos and 
webinars focused on service and operation.

EXPANDED 
DIGITAL 
TRAINING
Online training used to be an 
extra option. Now, it is a must.

A new series, “Light Equipment,” is being produced  
in Hennef, Germany. It is a comprehensive training  
program broken into individual chapters to make learning 
easily accessible.

The webinars can be watched during planned sessions,  
with Ammann experts on hand to answer questions. 
Recordings can also be reviewed at a later time.  
Many webinars are offered in multiple languages.

Videos

https://www.youtube.com/playlist?list=PLZT49Ln6ciWnTZkuNpw7sVoL-RtfrIu45
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The popular winter asphalt seminar for Ammann customers in Germany, organized annually by Ammann Alfeld, was 
held recently. A team of experts and customers met remotely to discuss current asphalt production. Among the topics 
were retrofits, recycling, emissions, fuels of the future and how to make existing plants more efficient and greener. 
Also discussed was how an asphalt-mixing plant can be digitized – and the advantages it brings.

Spirits were high for customers, prospects and Ammann 
personnel at a recent Open House at Ammann China’s 
manufacturing facility in Shanghai. The event included 
the launch of the ABC 400 ValueBatch, an asphalt-
mixing plant developed specifically for the Chinese 
market. The new plant was assembled at the factory, 
enabling about 100 customers and prospects to get a 
close look. The ABC 400 ValueBatch was well received, 
as two customers have agreed to purchase the new 
plant. The plant is a new product from Ammann to 
meet the demand for large capacity plants in the 
Chinese market. It has a maximum capacity of 400t/h, 
which can help customers complete large construction 
projects efficiently.

ASPHALT WEBINAR 
A SUCCESS

AMMANN SELLS  
FIRST TWO  
ABC 400 VALUEBATCH 
PLANTS
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Maskiner A/S, Denmark, has become a Dealer of Ammann light and heavy compaction 
equipment. Maskiner will distribute Ammann compactors from its outlets across the 
country. It is the exclusive dealer of Ammann compaction products in Denmark and has a 
broad customer group that focuses on construction, infrastructure, industry and agriculture. 
“Ammann’s product range fits like a glove,” said Tommy Bergmann, sales manager and  
co-owner at Maskiner A/S. “It will be a complete machine program.”

APF 12/50 Offers Power and Productivity
Ammann has expanded its light equipment product line with the release of the APF 12/50 Forward Moving 
Vibratory Plate Compactor. The plate’s expansive width of 50 cm enables productivity. The machine offers 
power, too. A Honda petrol engine is the force behind the exciter unit. A centrifugal clutch and V belt effectively 
transfer power to the exciter system, propelling the forceful forward movement. A vibration-isolated guide 
handle reduces operator stress, permitting longer working shifts while minimising the risk of injury.

DANISH DEALER JOINS 
AMMANN TEAM

NEW VIBRATORY 
PLATE COMPACTOR 
AVAILABLE
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